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TUS INDUSTRY NEWS
Terex Utilities Holds Annual Sales Training Meeting

Pelco Products, Inc. Promotes Kevin Hanke to
IntelliCross Manager
Pelco Products, Inc. in Edmond, Oklahoma is
pleased to announce the promotion of former Product Manager, Kevin Hanke. Kevin’s
new title is IntelliCross Manager.

Terex Utilities team members from across the nation traveled to Omaha,
Neb., for the company’s annual sales training meeting the fourth week
of January. While there, 74 of its employees spent time serving four local
human service agencies in Omaha and Council Bluffs, Iowa.
Projects were facilitated by United Way of the Midlands, which included
painting, organizing donations, and assembling care packages. All four
local Omaha and Council Bluffs agencies provide shelter and/or meals for
the homeless.

As the IntelliCross Manager, Kevin will
be dedicated to the overall sales growth,
product development and training of Pelco’s
IntelliCross APS for the United States market.
Not only will Kevin retain responsibility for
the technical support of the IntelliCross, but
he will also head up the nationwide sales
management of the product line utilizing the Pelco Regional Sales
Managers.
Kevin joined Pelco in 2014, in a technical sales role. A year later he
was promoted to Product Manager.

“Many people on out-of-town trips spend their free time in leisure activities, but not the employees of Terex Corporation,” said Danielle Ohlman,
Director, Volunteer Engagement, United Way of the Midlands. “During
their annual meeting week in Omaha, dozens of them rolled up their
sleeves and helped out at Omaha-area nonprofit agencies.”

Hanke has become an important point of contact for Pelco’s distributors with the addition of the IntelliCross. His new role will continue
market data gathering, aiding in strategic launch planning as well as
carrying out product training and technical support to Pelco’s Regional
Sales Managers and customers.

“At Terex, one of our core values is citizenship. While planning our annual
sales meeting, we wanted to include activities that not only fostered
team-building, but also gave team members the opportunity to volunteer,” said Jim Lohan, VP Sales and Marketing, Terex Utilities.

Pelco Products, Inc. is an Oklahoma based, family-owned business specializing in the design and manufacture of traffic and utility products
selling to all 50 states and multiple international markets.

www.Terex.com •

www.pelcoinc.com •
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TUS COMPANY PROFILE

Shaver Manufacturing is proud to be located in America’s
Heartland, and has been a leader in 3 point and skid steer attachments for 70 years. They started out making earthmoving equipment and hydraulic diggers, and then came their
game changer. The Hydraulic Post Driver. A revolutionary
new way for farmers, ranchers and fencers to set posts.
Used on a 3 point platform, the Post Driver saved time and
money for everyone that used it. After its release Shaver’s
founder and owner at the time Glen Shaver, was the talk of
his small hometown in northwest Iowa. One afternoon while
taking a break he was having coffee at the café on Main St in
Graettinger and someone asked him how he ever came up
with the idea, and Glen’s response was “We have to make
all this hard work easier”, and so Shaver’s motto was born,
“Making Hard Work Easy”. Since that day Shaver has been
manufacturing attachments with the “working man” in mind.
Taking what was once back breaking labor and making it
easy. Originally Shaver’s market was agriculture. Hydraulic
Post Drivers, and diggers, but they soon expanded to other
industries. Today, Shaver is still based in Graettinger, IA and
produces a full line of 3 point and skid steer attachments for
several industries.

6
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In 2007 Shaver was purchased by HCC, an Illinois based
agricultural company known for being one of the country’s
foremost designers of combine reels and sieves. HCC made
a few subtle changes to Shaver. One being hiring seasoned
manufacturing plant manager Terry Roberts to oversee the
day to day operations, and make improvements, where needed, to Shaver’s manufacturing process. They also brought
willingness, and the capital necessary for Shaver to expand
their operation and bring their innovated products into
other industries.
Shaver’s latest innovation brings them into the Utilities
Industry. The Utility Pole Puller is designed with their motto
of “making hard work easy” in mind. The utility pole puller
is a revolutionary new tool that takes the all the work out of
removing utility poles. Simply attach it to any skid steer or
digger truck, wrap the chain or wire rope around the pole,
and in 30 seconds a 60’ utility pole is out of the ground. Pole
Pullers have been around for years, but Shaver’s is a little
different than the rest. A little of two years an electric cooperative in northwest Iowa was struggling with their current
pole puller. So they turned to Shaver.
After an electric cooperative in northwest Iowa spent two
years struggling with their old pole puller, they turned to

Shaver’s Bruce Masters, the Head of Product Development and
Plant Manager, for help. Masters, who is known as an innovator,
wanted to address the cooperative’s main complaints. Specifically, they didn’t want to drill holes around the poles anymore,
they wanted less strokes to pull, and of course wanted it to
take less time. With all of these things in mind, the Shaver team
went to work.
Engineer John Steil, along with General Manager Terry Roberts,
came up with a design and the Shaver fabrication team went to
work. Within a few months a working prototype was presented
to the cooperative, and all their criteria was met and exceeded
with this new product, and so the Utility Pole Puller was born.
Currently Shaver works on a dealer and distributor network
that spans the United States and Canada. Territory Manager
Dan Reetz manages the dealers in a seven state territory in the
Midwest. Dan Started for Shaver seven years ago. Before Dan,
Shaver had run strictly on a distributor network, but the addition of some new products at the time, and Shaver’s desire to
grow prompted the idea of a territory manager that could not
only find local dealers, but could also assist their distributors
when needed.
Dan quickly, and successfully built a dealer network of well
over 100 dealers, and with the addition of the Utility Pole Puller
Shaver decided it was time to bring on a different kind rep. In
February of 2016, Shaver hired a Distributor Sales Manager.
Andrew Tischer.
Tischer focused his efforts on strengthening their brand
awareness as well as product and sales training for company’s
distributors. He currently covers the United States and Canada.
Today Shaver is as innovative as they were 70 years ago. From
coming up with the first self-contained skid steer mounted
hydraulic post driver to the Utility Pole puller. Shaver is always
on the lookout for the next way to “Make Hard Work Easy”.
Shaver’s dedication to innovation, along with their commitment
to their customer’s success, and their solid belief that the best
products are American made in America’s Heartland has made
them a leader in their industry.
www.shavermfg.com •
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Vegetation
Management

Q&A

with
The Davey Tree
Expert Company
By Tracy Bennett

Tree contact with transmission and distribution lines
is a leading cause of power outages, making vegetation
management along right of way corridors an essential
responsibility for utilities. Vegetation management, one
of the largest maintenance tasks incurred by utilities, is
further complicated by Federal requirements to protect
endangered species. As new regulations are implemented,
increasing minimum line clearance distances, utilities
must either designate essential personnel to auxiliary
tasks, or they can outsource vegetation management and
right of way maintenance to a third party.
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Terry VonConant, Vertical Market Manager for Terex Utilities, asked Tom Wolf of The Davey Tree Expert Company, Kent,
Ohio, to share his perspective on the safety and productivity benefits for outsourcing vegetation maintenance tasks to a
tree care expert. Wolf is VP National Sales, Utility Services Div. The Davey Tree Expert Company’s more than 8,600 employees provide tree care, grounds maintenance and environmental consulting services for residential, utility, commercial and government markets throughout the U.S. and Canada. Davey has provided Proven Solutions for a Growing World
since 1880 and has been employee-owned for 37 years. Terex Utilities manufactures aerial devices used for vegetation
management, such as the over center Hi-Ranger™ XT PRO series and the articulating Telescopic Hi-Ranger LT40 aerial
device.
Terex: What are the benefits for municipalities and utilities to outsource vegetation management and right of way
maintenance to an arborist services company?
Davey Tree: Cities and utilities can achieve significant benefits when contracting vegetation services versus performing
those activities in-house, as it reduces their risk, increases productivity, and represents cost savings. Vegetation management services companies provide enhanced safety programs tailored to vegetation specific activities. They also have
access to new technology including monitoring equipment and software applications that collect and analyze data on
vegetation growth. Achieving greater efficiencies reduces costs associated with the task. In addition, utilities experience
direct cost benefits by eliminating capital expenses of specialized equipment and personnel expenses associated with
dedicated crews. Outsourcing vegetation management gives utilities flexibility to control work loads.
Terex: How do you balance the health and appearance of trees while achieving the clearances required for reliability
and safety?
Davey Tree: A primary goal of most vegetation management programs is to achieve reliability and reduce outages by
eliminating encroachment of the vegetation. Often the
appearance of recently maintained vegetation will be
less than aesthetically pleasing. Best practices techniques can reduce these concerns and when carried out
with an established, reliable contractor, the municipality or utility is often insulated from direct scrutiny of the
property owners. Removal of trees that will be disfigured by required pruning can be a viable option when
coupled with a tree replacement program.
Terex: How is your fleet of aerial devices specially
equipped for utility line clearance applications?
Davey Tree: In my opinion, modern aerial devices are
better engineered and safer than ever. Line clearance
operations demand equipment that is di-electrically
isolated to reduce risks associated with working near
isolated conductors. The ability to have hydraulic tool
ports at the arborist's work platform greatly improves
productivity. Furthermore, GPS connectivity for equipment in our industry has positively impacted productivity and revolutionized the way we manage our fleet.
www.terex.com •
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By Joe Caywood,
Director of Marketing,
Terex Utilities

Terex Utilities worked closely with a customer
to develop the Terex® Load Alert™ system for
Hi-Ranger™ aerial devices, which monitors and
alert crews and operators when an overload
condition is detected.
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Beyond Reliable Equipment:
Developing Solutions for the Customer

Terex Utilities has 19 Service and Parts Centers across the nation. Pictured is the Waukesha Service Center team in Wisconsin.

Utility fleet managers face challenges daily. Utilities have demanding
external customers that require their
electricity to continually flow to keep
their lights on. Internally, fleet managers strive to make smart investments on equipment and services to
maintain a reliable fleet with minimal
down-time and deliver a return on investment. Due to these demands, fleet
managers want innovative, progressive solutions that support safe work
practices, as well as reliable customer
service and responsiveness throughout the life cycle of those units.
Utility equipment manufacturers that
engage with fleet managers to develop innovative product concepts and
help incorporate these concepts into

the crews’ everyday work practices
are crucial partnerships for utilities.
Fleet managers must work through
multiple scenarios when making
equipment decisions. They not only
look for the best value (not just price)
but a whole suite of lifecycle solutions like reliable service and parts
support, as well as operator and
maintenance training.
Terex Utilities is a leading manufacturer of aerial devices, digger
derricks and auger drills for the
utility industry and offers service and
support throughout North America.
Since 1945, Terex Utilities has been
delivering innovative solutions to
the utility industry through strategic
partnerships with customers. Most

recently, Terex Utilities was the first
equipment provider in the industry
to develop a load alert system for aerial devices that is geared to helping
crews and operators by alerting them
when they have reached maximum
capacity. The company has also
launched a new, patent-pending idle
mitigation solution called HyPower™
IM, which adds to its innovative suite
of hybrid offerings for utility work
trucks.
TheTerex® Load Alert™ System
The Terex® Load Alert™ system was
developed in response to market demand for new solutions to aid crews
in the field. The system monitors
and analyzes all of the elements that

contribute to the material handling
capabilities of an aerial device. When
the system detects an overload condition, visual and audio alarms are
activated at the truck to alert ground
crews and at the boom tip to alert the
operator. In addition, fleet managers
can receive wireless notifications via
text or email so they have the ability
to manage their equipment. In fact,
other functional areas can receive
notices as well. For instance, safety
directors could be notified to help
identify training opportunities.
“Terex worked closely with our
customer to develop this new system.
This feature came to reality as a
response to the utility company’s
request for technology solutions to
aid their crews,” said Jim Lohan, Vice
President of Sales and Marketing. “We
designed the system to be intuitive
and easy for operators to understand.”
“It is important to note that it is the
operator’s responsibility to always
be aware of the loads they are lifting
and stay within the operating limits
of the load chart or platform capacity
decal, even with the Terex Load Alert
system installed on the aerial device,”
added Lohan.
Newest Terex Hybrid Technology –
HyPower™ IM
Interest in Hybrid technology continues with electric utilities. The
demand increased when Edison
Electric Institute (EEI) launched its
electrification fleet initiative – a commitment from EEI member utilities to
invest 5 percent of their annual fleet
budgets on vehicle electrification
and technologies. Additionally, other
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utilities have defined their own initiatives working with entities such as
the Clean Cities program through the
United States Department of Energy.
The underlying goals of these utilities
are to save fuel, reduce exhaust emissions and reduce noise in the work
environment.
Terex launched the first HyPower™
Hybrid EPTO utility truck back in
2009. Since then, the company has
offered full hybrid EPTO systems for
aerial operation on the worksite. The
HyPower system was one of the first
hybrid systems designed specifically for worksite benefits. The aerial
functions operate off of the battery
powered PTO, with an option for cab
comfort, while the engine powers
road travel. The system also offers

exportable power from its battery
system.
HyPower IM, an idle mitigation and
cab comfort solution, provides similar benefits as the original HyPower
Hybrid Systems, including reduced
fuel usage and reduced exhaust
emissions, but at a lower price point.
The engine only runs when hydraulic
power is needed to move the boom.
The battery system powers all other
functions that are on when the unit is
stationary, greatly reducing the time
the engine runs when parked.
“We listened to fleet and operations
managers when designing HyPower
IM to make it efficient and operator-friendly,” said Tyler Henderson,
Product Development Manager.

strong partnerships with dealers and
rental partners throughout North
America. Wajax and Commercial
Equipment sell and provide equipment and service support throughout
Canada. J.A. Kiley is a dealer in New
England and Ring Power is located in
Florida. Terex Utility rental partners
include NESCO, Scott PowerLine and
Utility One Source.

Terex Utilities launched HyPower™
IM as a lower cost, lighter weight
solution when compared to other
HyPower Hybrid soltuions.

HyPower IM automatically switches
from battery-stored power when the
truck is in idling mode to engine-supplied power when hydraulic controls
are engaged. Aerial device operators
do not have to remember to engage
the system to gain the benefit of utilizing the battery power system as it
is integrated into the unit. In addition,
the truck cab can be heated or cooled
using the vehicle’s factory vents,
without the engine running.
HyPower IM can be ordered with new
Terex aerial devices or retrofitted on
existing fleets using Terex devices. It
is currently available for Class 5 Chassis, such as Ford and Dodge trucks,
as well as medium duty chassis
equipped with Terex® Hi-Ranger™
telescopic aerial devices, such as the

LT, LTM and TL series aerial devices.
HyPower IM is a 48v Lithium ion
battery system that charges from
either a standard 120V plug in or the
12v chassis engine alternator during
road travel. HyPower IM uses fewer,
high efficiency batteries versus other
hybrid systems which decreases the
overall vehicle weight, providing additional payload capacity, while still
allowing for maximum fuel efficiency
for customers.
Beyond the Sale: Terex Parts and
Service
Terex currently has 19 Service and
Parts Centers across the United States
and two parts distribution warehouses. Additional equipment and service
coverage is offered through Terex’s

“Terex Utilities Service Centers
are strategically located based on
customer locations and equipment
population,” said Scott Ashley, Field
Service Operations Manager. “Our
mobile technician fleet keeps us close
to our customers, thereby reducing
response times and equipment downtime. Our goal is to provide same-day
response on all emergency requests.”
“Terex is and will continue to be here
for our customers. We have strong
and responsive support from our
dealers and rental partners and continue to offer trainings and schools
to keep our customers updated and
to become familiar with our equipment,” added Lohan. “Our history
speaks for itself – both in innovation
and continuous improvement. We
are the industry veteran and plan to
continue well into the future.”
www.Terex.com •
About Terex:
Terex Corporation is a global manufacturer of
lifting and material processing products and
services delivering lifecycle solutions that maximize customer return on investment. Major Terex
brands include Terex, Genie, Powerscreen and
Demag. Terex solutions serve a broad range of
industries, including construction, infrastructure,
manufacturing, shipping, transportation, refining,
energy, utilities, quarrying and mining. Terex
offers financial products and services to assist in
the acquisition of Terex equipment through Terex
Financial Services. More information about Terex
is available on its website: www.Terex.com, and on
its LinkedIn page -- www.linkedin.com/company/
terex and Facebook page -- www.facebook.com/
TerexCorporation.

Atlas Copco FleetLink Intelligent Telematics
System Optimizes
Fleet Management
and Monitoring

Atlas Copco’s intelligent telematics
system, FleetLink, provides road construction contractors with a convenient
and efficient tool to monitor and manage their equipment fleet. The system
allows users to optimize fleet usage,
reduce maintenance costs and save
time and money.
“We want to provide our customers
with an easy way to monitor and track
their fleet and operations,” said Tim
Hoffman, Atlas Copco Road Construction Equipment product manager. “Our
innovative FleetLink system takes efficiency and fleet management to a new
level to enhance overall productivity.”
Atlas Copco offers FleetLink in two
packages — FleetLink for small pavers
and FleetLink Advanced for use with
large soil and asphalt rollers as well
as large highway class pavers. Both
packages come standard with a new
Atlas Copco machine purchase and
are free for customers during the first
three years. Each package includes the
hardware module, access to an online
fleet management portal, and a monthly connection package subscription,
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which customers can extend after the
three years.
FleetLink is used on Atlas Copco small
pavers, including the F1200C, and is
compatible with other manufacturers’
equipment. The system records the
location of the equipment and working
hours. It also includes a tool to set one
or more geo-fences for a single machine or a group of machines. The geofence program automatically sends a
message to a pre-defined email address
when a machine enters or leaves the
designated area, allowing customers
to track their machines even when not
logged in on the webpage.
Contractors can easily set up maintenance schedules by using the FleetLink
system. The tool emails a designated
account when a machine is close to its
next service due date. In the maintenance overview of the advanced module, users can see the service status of
every machine in their fleet. This helps
plan equipment servicing efficiently
and proactively.
FleetLink Advanced is used on Atlas
Copco soil rollers ranging from the

CA1500 to the CA6500, asphalt rollers
CC2200 to the CC6200 as well as large
highway class pavers such as the
F800T, F800W, F1000T and F1000W.
This system includes all the features
and functions of FleetLink but also
monitors each machine’s parameters
and performance every minute. Having
this data available optimizes fleet
usage, reduces waste and saves time
and money. For instance, fleet managers can see if a piece of equipment
is standing idle at a time when they
would expect it to be in use. They can
then talk to the operator to determine
the cause and find a solution.
The Advanced system allows for further analysis and checks the equipment
performance in customizable timeframes. Users can track the machine’s
coolant temperature, travel time, fuel
consumption and load factor, improving performance. FleetLink Advanced
users can export and save all data for
further analysis.
www.atlascopco.us/en-us •

Milwaukee Delivers First
One-Handed Overhead
Transmission Cutting
Experience
®

Milwaukee Tool continues to expand
its line of FORCE LOGIC™* High Force
Tools for Utility Linemen with the
introduction of the M18™ FORCE
LOGIC™ 9T Utility Cutter. A selflatching jaw design enables opening
with just one hand, enhancing
alignment while delivering easiest
operation with Class 3 Gloves. The wire
automatically closes the jaw, providing
hands-free jaw closure and the easiest
mid-span cuts.
“Hand ratchet tools put strain on the
body and are difficult to use. Cordless
transmission cutters are large,
challenging to align, and have a latchstyle cutting head that is extremely
awkward to close around the wire
during mid-span cuts. This ultimately
makes set-up a three-handed
operation,” said Paige Bovard, Group
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Manager of Product Management for
Milwaukee Tool. “Our self-latching
design enables users to open the jaw
with just one hand for easier alignment
straight to the wire. During those midspan cuts, the wire automatically closes
the jaw so the user doesn’t need to
juggle with pins or awkward reaching.
Fully balanced and under 12lbs, this
new solution delivers the best control
for Linemen.”

One Key™, which allows the user to
sync the tool wirelessly with their
mobile device or desktop. Users will
be able to monitor tool inventory,
including tracking the location of

The fastest transmission cutter on
the market, the new 9T Utility Cutter
makes up to 60% faster cuts in 1590
Falcon ACSR. Equipped with an M18™
RED LITHIUM™ XC 5.0 battery, it can
deliver more than 200 cuts per charge.

From the power plant, through
transmission and distribution, it is
Milwaukee’s goal to improve reliability
and productivity for Linemen by
offering cordless solutions on one
battery platform that will replace the
heavy traditional corded, gas and truck
hydraulic solutions used today. With
a base of tools on the M18™ system
already used by Linemen, the launch

As a complete problem-solving
solution, the 9T Utility Cutter is
compatible with the digital platform,

missing tools and receiving alerts when
lost tools are found. Furthermore,
ONE-KEY™** will assist in tracking the
utilization and service interval of the
tools to maximize uptime and keep
inventory lean.

of game-changing 6T Utility Cutters in
2015, the introduction of a 12T Utility
Crimper, and three uniquely innovative
Utility Cable Cutting solutions this year,
Milwaukee is committed to making this
goal a reality.
* FORCE LOGIC™ is engineered to not
only improve upon, but fundamentally
change the way high-force tools are
used in the field. Through thoughtful

design focused on workflow, each tool
simplifies a complicated process to
deliver the best user experience of its
kind and the smartest way to work.
**ONE-KEY™ is the first digital
platform for tools and equipment.
By integrating industry-leading tool
electronics with a custom-built cloud
based program, ONE-KEY™ provides
a new level of control and access to
information that revolutionizes the
way work gets done. The ability to
customize, track, and manage through
ONE-KEY™ fundamentally changes the
way users interact with their tools.

Specifications:
M18™ FORCE LOGIC™ 9T Utility Cutter
(2777-21)
•

Hydraulic Output Force: 9 Tons

•

Cut Capacity: up to 1590 Falcon
ACSR

•

Length: 16.75”

•

Weight: 11.75 lbs

Includes M18™ FORCE LOGIC™ 1590
ACSR Cutter, Side Handle, M18™
REDLITHIUM™ XC5.0 Extended Capacity
Battery Pack, M18™ Lithium-Ion AC/DC
Wall and Vehicle Charger, Milwaukee
Carabineer, Manual, Utility Bag.

www.milwaukeetool.com •
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TUS NEW PRODUCT NEWS
German Crane Manufacturer Liebherr
Returns to the Rough-Terrain Market
Respected German crane manufacturer Liebherr has re-entered the rough-terrain market. Knowing their reputation
for quality, and impressed by the new line’s capabilities and
robust safety features, the ALL Family of Companies has
pre-ordered 15 machines. The LRT 1090-2.1 is a 100-USt full
power boom crane, set to debut at the 2017 CONEXPO-CON/
AGG show (March 7–11, Las Vegas).
The LRT 1090-2.1 blends the latest in safety with the reliability
and innovation for which Liebherr is known. The manufacturer’s exclusive VarioBase® outrigger monitoring system enables
each support to be extended to a different length while
automatically delivering support status information to the
operator. It’s ideal for maintaining safety and flexibility in the
tight spaces often encountered in today’s urban and industrial
jobsites. It also allows for greater capacity when lifting over
the supports.
“With VarioBase, ALL can do what used to be impossible,”
said Hutton Strader, business development specialist for ALL.
“Imagine having the outriggers fully retracted on one side and
fully extended on the other, while still having the crane allow
for full capacity when it swings to the extended side. The LRT
1090-2.1 can do that.”
www.allcrane.com •

Mi-T-M Releases New Diesel
Compressor/Generator Combo Unit
Mi-T-M Corporation announces the release of the new diesel
30-gallon air compressor/generator combination unit. With
the convenience of two machines in one, the new air compressor/generator unit is perfect for industrial applications
that require electrical power and air.
The new air compressor/generator features a 9.1 HP Kohler
KD420 diesel overhead valve engine with electric start and
glow plugs for easy starting in cold temperatures. The unit includes a 3000 watt generator and two stage compressor with
a powder coated ASME coded 30-gallon receiver tank.
With a brushless alternator and a total harmonic distortion of
less than 6%, the powerful generator features 100% copper
windings, comes standard with 120 volt and 240 volt receptacles and provides power for industrial and contractor needs.
The built-in air compressor features a splash lubricated compressor pump, large canister intake filter, regulator and two
gauges for tank and outlet pressure and a 16 ½inch fly wheel.
It’s built to provide high capacity air flow to power a multitude
of air tools.
www.mitm.com •
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TUS NEW PRODUCT NEWS
A New Line of Multi-Bit Screwdrivers & Multi-Nut Drivers by Klein Tools
Klein Tools introduces a new line of multi-bit screwdrivers and
exclusive multi-nut drivers designed to increase productivity and save space in a tool belt or bag. Klein Tools’ research
shows electricians want to do more with fewer tools and these
multi-bit screwdrivers and multi-nut drivers do just that.
Multi-Nut Drivers
Klein’s exclusive multi-nut drivers come in two models with

multiple interchangeable hex sizes. The heavy-duty shafts and
cushion-grip handles exceed the torque performance of regular nut drivers.
•

6-in-1 Multi-Nut Driver

•

5-in-1 Multi-Nut Driver

15-in-1 Multi-Bit Screwdrivers
This multi-bit screwdriver features a fixed
shaft with a ¼” nut driver and internal
storage in the cushion-grip handle for 14
different screwdriver bits. It is available in
three models:
•

15-in-1 Classic Multi-Bit
Screwdriver

•

15-in-1 Tamperproof Multi-Bit
Screwdriver

•

15-in-1 HVAC Multi-Bit
Screwdriver

6-in-1 Ratcheting Stubby Screwdriver
The compact design of the 6-in-1 ratcheting stubby screwdriver makes it easier to
work in confined spaces, while the ratcheting mechanism allows users to work
faster and with more efficiency.
•

6-in-1 Ratcheting Stubby
Screwdriver (standard bits)

•

6-in-1 Ratcheting Stubby
Screwdriver (square recess bits)

www.kleintools.com/drivers •
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TUS NEW PRODUCT NEWS
The New DDPM-40 DoubleVision™ Dual
Display Phasing Voltmeter

Eos Systems Inc. Introduces New
Photogrammetry Software

Eos Systems Inc. has introduced new photogrammetry software optimized specifically for photographs taken with drones
or unmanned aerial systems (UAS).
HD Electric Company, a Textron Inc. company, continues
to drive innovation with the new DoubleVision™ Dual Display
Phasing Voltmeter. The DDPM-40 is a compact, high accuracy
wireless voltmeter and phasing set with capacitive test point
mode and peak hold capability. The DDPM-40 will show the
leading or lagging phase as well as the phase angle during
wireless phasing operations.
The DDPM-40 measures voltage from 5V to 43kV and can be
used in both overhead and underground applications. The
DDPM-40 is accurate and repeatable to within 1 percent. The
voltage is displayed on the two large bright LED displays that
are synchronized wirelessly to make voltage measurements
and phase identification easy, especially when working over a
distance across switches. The DDPM-40 has a single button interface that controls all modes including: line to line measurements; line to ground measurements; capacitive test point;
and real time & peak hold reporting.

T he new PhotoModeler UAS 2016 software creates 3D models, measurements, and maps from photographs taken with
ordinary cameras built-in or mounted on drones. It includes
numerous features for optimized operation with drone photos
including post processing kinematics (PPK), volume objects,
full geographic coordinate systems support, multispectral
image support and control point assist. Eos Systems will be
showing the new PhotoModeler UAS product at the Commercial UAV Expo in Las Vegas, Oct. 31 to Nov. 2, 2016 and will
offer the new software at $2275, 35% off the normal price,
fromNovember 1 to November 30, 2016.

The wireless phasing voltmeter is lightweight and its weather-resistant construction is ideal for use in tight work environments with minimum approach distances or with storm duty
during disaster relief.

The new version of PhotoModeler is ideally suited for drone
photogrammetry applications including surveying, ground
contouring, surface model creation, stock pile volume
measurement, mining and mine reclamation, environmental
analysis, slope analysis, forensic analysis, construction, and
agricultural crop analysis. New applications for drone photogrammetry are developed monthly. Eos PhotoModeler was
introduced 23 years ago and has become one of the leading
photogrammetric software platforms with a wide range of
users in fields such as architecture, engineering, surveying,
research, manufacturing and forensics.

www.HDElectricCompany.com •

www.photomodeler.com •

Cree Announces 25 New LED Bulbs
Cree, Inc. announces a completely new portfolio of next generation LED bulbs aimed at delivering better light experiences for
consumers. The new bulb portfolio consists of 25 new products,
offering better light quality, better dimming, better lifetime, better warranty and better pricing to deliver on the true promise of
LED technology to make lighting better than it was before.
“Cree is committed to innovation and unlocking the true potential of LED technology,” said Betty Noonan, Cree chief marketing
officer and general manager, consumer lighting. “Many new
LED products fail to live up to the promise of LED technology;
shouldn’t you choose a better bulb when it will live in your house
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for decades? Cree believes it’s now more important than ever to
give consumers a better choice.”
“The Home Depot continues to offer the latest innovations in
LED lighting, as can be seen with this new portfolio of Cree® LED
bulbs. Our customers are looking for a high quality
LED lighting experience that combines the latest
technology with the benefits of energy savings
and durability LEDs are known for,” said Joey
Corona, Merchant, The Home Depot.
www.creebulb.com •
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TUS AD INDEX
Company

Pg.

Website

Asher

26

www.alasher.com

Buccaneer Rope

8

www.bucrope.com

Cargo Ease

28

www.cargo-ease.com

Elk River

4

www.elkriver.com

EUFMC

24

www.eufmc.com

EZ STAK

IBC

www.EZSTAK.com

Geny Hitch

9

www.genyhitch.com

Greaves

25

www.greaves-usa.com

Herculock

12

www.herculock.com

Hogg & Davis

19

www.hoggdavis.com

iToolCo

35

www.itoolco.com

Jeffrey Machine

29

www.jeffreymachine.com

Krenz Vent

2

www.krenzvent.com

Malta Dynamics

33

www.maltadynamics.com

Miller Safety

11

www.millersafetyltd.com

Morooka

36

www.morookacarriers.com

MSA Safety

21

www.msasafety.com

Pengo

27

www.pengo.com

Powerbully

23

www.powerbully.com

Prinoth

22

www.prinoth.com

Rayco

7

www.raycomfg.com

Regscan

26

www.regscan.com

Ring Power

13

www.utility.ringpower.com

Shaver Mfg

IFC

www.shavermfg.com

Suitemate

32

www.suitemat.com

Terex

1

www.terex.com/utilities

The Power Gripz

3

www.thepowergripz.com

Time Versalift

5

www.versalift.com

TSE

BC

www.tse-international.com

Venco Venturo

31

www.venturo.com
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